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Clarity Spiral
The Four Imperatives and Four Steps
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Imperative One
Courage to Know

“ It’s not about what you can do, it’s about what only you can do.”   
— Jim Singleton

 Courage to Know

 1. Two Primary Distractions:

 • The        of Others

 • The        of Self

 2. We need brutiful honesty.

1

Expectations Projections Surrender



©younique. All rights reserved. lifeyounique.com

Session 3

Imperative One
The Ultimate Awareness Matrix

HIGH  
GOD-AWARENESS

LOW 
GOD-AWARENESS

HIGH 
SELF-AWARENESS

LOW 
SELF-AWARENESS

“ You can only give as much as you know about yourself to as much as 
you know about God.” — Peter Barnes
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Imperative Two
Experience to Grow

 Experience to Grow

 1. Every experience in life is an opportunity to grow.

 • Positive Experiences deepen your  .

 • Negative Experiences develop your  .

 2. “Experience is not the best teacher; evaluated experiences is.” – Howard Hendricks

    REFLECTIONS:

2
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Bio-Line vs. Impact-Line
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Imperative Three
Value to Show

 Value to Show

 1. Stepping 10

 2. Non-negotiables:

 • Never pursue personal clarity to the neglect of the 

  organization.

 • Never pursue personal clarity without working for the success of 

  your supervisor.

3

    REFLECTIONS:
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Imperative Three
Value - Vitality Map

VALUE - The value I contribute to the world, the increase of which can bring 
increased monetary value to me.

VITALITY - The level of energy and joy that I experience.
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The Vocational Positioning System
of the Value-Vitality Map

Hobby Zone Vocation Zone

Job Zone Career Zone
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The Vocational Positioning System Example 1-Kent M.

President of a telecom company

Strategic negotiator and analylist for enterprise level  

software company

Franchise owner of C-12 Group Christian business  

round table
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The Vocational Positioning System Example 2-Julie P.

Biology teacher and volleyball coach

Homeschool mother of four

Mother, home school co-op organizer and part-time, 

online kid fashion store
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Imperative Four
Risk to Go

 Risk to Go

    REFLECTIONS:

4

“ A ship is safe in harbor, but that is not what ships are made for.”  
— John A. Shedd
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The Funnel Story
One Thing That Changes Everything

X   X   X   X   X   X   X   X

X

“  There are lots of things you could do. But there is only one thing you 
must do. Most opportunities are distractions in disguise.”    
— Howard Hendricks
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